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IIpumeHnenune meToAuKH «Lean» B NpoeKTHOM MeHeIKMeHTe NPH

3alyCcKe HOBbIX KOHKYPEHTOCIIOCOOHBIX IPOAYKTOB

B cmamve npoananuzuposamvl  acnekmvl  NPUMEHEHUS — MemOOUKU
«bepexciusoeo cmapmanay npu 3anycke HOBbIX NPOOYKMO8 UlU YeablX Ou3Hec-
npoexkmog. OmoeyibHoe GHUMAHUE YOEIeHO Memooam NOOMBEPIHCOeHUs. 2UNOmes,
CBA3ZAHHBIX C BbIABICHUEM YeNe80ol ayOumopuu u npodiem mpeoyiouux peueHus.
Taxoice npusedenvl ocnoguvie nokazamenu « UNit-oskonomukuy» u ux cyms.
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Application of the ""Lean' Technique in the Project Management in

Case of the Launch of New Competitive Products

Aspects of application of the technique "economical startup” in case of the
launch of new products or the whole business projects are analysed in the article.
Special attention is paid to methods of confirmation of the hypotheses connected
with identification of the target audience and problems requiring solution. The key

indicators of the "Unit-economy" and their essence are also given.

R —
*ypHan «Y». JkoHOMMKa. YnpasneHune. GuHaHcbl. 4/2017

www.journal.portal-u.ru
76



Keywords: lean startup, unit economy, business project, agile methodology,

customer development, HADI cycles.

C kaxapIM TOJI0M B MHUpe U B Poccuu pacTéT momnyinsipHOCTh TAKOT'O SIBJICHUS
Kak «crtapram». IIpuyéM JnaHHBII TEpPMHUH TpPAKTyeTCcs mO-pa3HoMy. Yactb
npeanpuHuMaTeseld Ha MPaKTUKE MPEICTABISIIOT «CTapTam MPOCTO KaK HEJIaBHO
OTKPBITHIA OW3HEC WM Kak MUKporpeanpustue. Ha Ham B3riasa, ropasno
KOpPpPEKTHEE MpEeACTaBISIETCS] MOJX0J, COIVIACHO KOTOPOMY «CTapTam» CO3/aeT
WHHOBAIIMOHHBIC TEXHOJIOTUH, KOHIEMIINU WA MPOAYKTHl U Ha UX OCHOBE CTPOUT
HOBbIe OwusHec-monenu [1]. WHbpIMH clioBaMH, TMOJ «CTapTarom» CIEIyeT
MOHUMATh BPEMEHHBIA TMPOEKT C IEJNbI0 MPOBEPKH THUIOTE3 OTHOCUTEIHHO
KU3HECTIOCOOHOCTH HMHHOBAIIMOHHOM OusHec-monenu. OTMETHM, YTO CaMo
MOHSITHE «IIPOCKT» YyXKe MOAPa3yMEeBAeT HEKOE MEpPONPUSTHE, OTPAHMYEHHOE BO
BPEMEHHM, a WHHOBAIIMOHHOCTh TMIPEIoaracT KauyeCTBEHHO HOBBIM, Ooiiee
KOHKYPEHTOCIIOCOOHBIN MOAXO0/ WIM XapaKTePUCTUKU TNMPOAYKTa B CPaBHEHUU C
TEM, YTO OBLIO paHee MPEJCTaBICHO Ha phIHKE. B ocobenHocTH, peub uaet oo «IT-
cTapranax», HO Ha CEroJHSAIIHUN JIeHb cepa MHPOPMAIMOHHBIX TEXHOJIOTHM
HACTOJBKO TJIyOOKO MHTETPUPOBANIACh B CaMbl€ pa3HbIE OTPACIH, YTO, MOXKAIYH,
OOJBIIMHCTBO HOBBIX MPOEKTOB MOXKHO TaK WU WHadye oTtHecTd K cdepe IT. Tak
BOT KOJIMYECTBO 3asBOK, KOTOphIE MocTynatoT B 2017 roay OT JIHAEpOB MOT00HBIX
IPOCKTOB B Ou3Hec-akcenepaTopbl (takwe, kak OPUU, HOxuswni |T-Ilapk,
Generation S) HacuuTHIBAaET Jake HE JIECATKHU, @ COTHU B KaxaoM Hadope. U 3T0, B
11eJIOM, TIO3UTHBHBIN 3HAK. 5 JeT Ha3zal MOJOOHBIX akceiepaTopoB B Poccum
MpakTu4decku He Obu10. B mx paboTte, Kak mpaBuiio, MPUMEHSIOTCS aHAIOTHYHbBIE
3apyOeKHBIM COBPEMEHHBIE METOABl M TOAXOJbI K YIPABICHHUIO MPOCKTaMH,
Takue, Kak «Agile», «Lean» («OepexinuBOE TPOU3BOJCTBO», «OCPEHITUBHIN
MEHE/KMEHT» M, KaK WX MPOHW3BOAHOEC, «OepeIMBBIA cTaptam» [2]), a Takxe
«Customer Development» u «Customer Validation», koTopwsie, B OCHOBHOM,

opueHTHpoBaHbl Ha ctpateruto «PULL», To ecTh Ha co3gaHWe IEHHOCTH s
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KJIMEHTa Ha OCHOBE HUCCJIEIOBAaHUSA €ro MOTpeOHOCTEH, MpoOjeM U MOCTENEHHOU
aJanTalyy noj HUX (B MPOTUBOMOIO0KHOCTE MeToy «PUSH», korna nponykr niu
YyCIYTy cpa3dy pa3MellaloT Ha pbIHKE, HE CHpalliuBas, HYXHO JH 3TO
notpebutensm). [Ipuyém nepedncieHHble METOJIMKH, B OCHOBHOM, JOMOJHSIOT, a
HE B3aMMOMCKIIIOYAIOT APYT Apyra.

Tak, oOlryto mocneoBaTeNbHOCTh JEUCTBUN MPHU 3aIyCKE «CTapTama» Mo
cxeme «Customer Developmenty MOXHO CBECTH K CJICIYIOIIUM IIaram (CM. pHC.
1):

1)  Ilouck onpenenéHHBIX MPOOIIEM, «00Iei», MOTPEOHOCTEH KIINEHTOB;

2)  BrlsBieHue 1eI€BON ayJAUTOPUU U OTACIBHBIX (DOKYCHBIX CETMEHTOB
(M3HaYaIBHO KENATENBHO BHIOPATh TOJBKO OJMH CaMbIi 3aMHTEPECOBAHHBIN H
TUIaTEKECIOCOOHBII CETMEHT, a HE MbITAThCSl OXBATUTh CPa3y BCEX);

3) IIpoBepka MOCTaBICHHBIX THIIOTE3 OTHOCUTEIBHO TMOTPEOHOCTEMH
KJIMEHTOB W HUX MOPTPETOB, MOBEJACHHUS C MOMOIIbIO OJHOTO MWW HECKOJIbKUX
CHoco00B, KOTOpbIE OyAyT NPUBEIEHBI HUXKE;

4)  ®opMymMpOBKa LEHHOCTHOTO TPEIJIOKEHUs, 3ajada KOTOpOro —
JIOHECTH J10 KJIIMEHTa TO, KaK U Kakasl ero rnpodyiema periaercs;

5)  Bsibop 6usHec-mozaenu (TOro, Kak B IejoM OyaeT padorath OH3HEC),
B YaCTHOCTH, CII0OCOOa MOHETH3aUH (KOHKPETHOM CXEMBbI MOCTYIUICHUS BBIPYUKN),
a TaKke pacuéT SKOHOMUKH MPOEKTa, B YACTHOCTH, UNIt-DKOHOMUKHU;

6)  OOmee mIaHUpoOBaHUE OU3HEC-TIPOIIECCOB (B CAaMOM Hadaie MOKHO HE
NOTPYXaThCsl B MEJIKHE JETajd, YTOObl HE TPaTUTh HA JAaHHBIX ILIATr CIHUIIKOM
MHOTO BPEMEHM, BeIb BCE ATO MOXKET KapAWHAIbHO IOMEHSTHCS BO BpeMs
peanuzanuu); OIpenejeHre pojell B KOMaHJe, KOTopele OYyIyT 3aKpbIBaTh
HEOOXOAMMBbIE KOMIIETEHIIMM B COOTBETCTBUUM C O0O3Haue€HHBIMU OuW3HEC-

MPOIIECCAMH;
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7)  Cosmanme MVP, TO ecTh MHUHMMAJIBHO IICHHOTO MPOAYKTA
HAaUMEHBIIUMU  ycUlIusMU  (LIEHOM MHUHUMAJbHBIX 3aTpaT  (PUHAHCOBBIX,
BPEMEHHBIX U UHBIX PECYPCOB);

8)  IloaTBepKAcHHWE THIIOTE3bI O TOM, UYTO BBIOpAaHHOE pELICHHUE
npoOiemMbl  JEUCTBUTEIBHO BOCTPEOOBAHO HAa TMPAKTUKE M MPOBEJCHUE
PELIEHYECKUX UHTEPBBIO;

9)  OcyuiecTBICHHE NEPBBIX MPOAAXK KaK TIJIABHOTO MMOJTBEPIKIACHUS
TUIOTE3bl O TOM, YTO IIPOOIeMa eCTh U MPOAYKT periaeT npoodiemMy;

10) Ilepexon ot «Customer Development» k «Customer Validation», To
€CTh TECTHMPOBAHUIO M ONTHMM3ALMU KAHAJIOB MPHUBJICUYECHUS] KIMEHTOB, KaHAJIOB

IPOJIaXK.

IKOHOMWMKA

MoaTtBepxaeHwne TectnposaHune
peweHna KaHanos

MoaTteepxaeHwne
rmnoTes

BusHec-
npoueccsl

Llenesoin
CermMeHT

MepBkle
npoAaxmn
MVP

MNpobnema MUHUMansLHoO
LleHHocTHoe -

1 naes, kak HoeaNONKEH e LLeHHbIA NpoAyKT

eeé pewnTb PEA

Pucynok 1 — DTanbl mpoBepKH runore3 mo odieii cxeme «Customer

Development», npumeHsieM0ii Ha MpaKTHKe

[IpakTyeckn Kaxkablii W3 TMPUBEAEHHBIX IIAroB, B CBOI OYEpEb,
MpeJnoaraeT ciieoBaHue cxeme (CM. puc. 2):

1)  ®opMmynHpOBKa THIIOTE3bI, KOTOPYIO TPEOYETCS TIOTBEPIUTH;

2)  JlelicTBUs, KOTOPbIC HEOOXOIUMO TPEATIPUHSTS;

3)  JlaHHBIC, KOTOpBIC OYYT MOJIYUCHBI,
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4)  OreHka pe3yabTaTa, KOTOPBIA 0KUIACTCS MOTYYHTh B COMIOCTABICHHH

C JaHHBbIMH.

[nnoTte3a

(N
s/

[laHHble

Pe3ynbTtaT

PI/ICYHOK 2— HI/IKJI BBINMNOJTHCHHUA KAXKA0I'0 U3 IIaroB

[enecoobpa3Ho nmoapoOHEE pacCMOTPETh HEKOTOPHIE TATIBI.

B wacTHOCTH, TIpOBEpKa TUIIOTE3 O IIEIEBOM CETMEHTE M HAJIWYUHU Y HETO
0003HaYEHHOU MPOOIEMBI MOKET MPOU3BOIUTHLCS CICTYIONIUMH CTIOCOOAMH.

1) IlpoBeneHre OYHBIX TPOOIEMHBIX HHTEPBBIO B X0J/I€ HEMOCPEICTBEHHOTO
OOIIeHUsI C TMPEATNOoJaraéMbIMU TPEACTABUTEISIMU IIEJIEBOTO cerMeHTa. JlaHHBIf
Croco0 ABIAETCS OJHUM M3 HanbOosee 3pHEKTUBHBIX C TOYKU 3PCHHS MOTydaeMOu
nH(OPMAITNH U JIEHEKHBIX 3aTPaT (IMOCIETHIE MOTYT BOOOIIE OTCYTCTBOBaTh). Ha
JTAHHOM D3Tare MOXXHO HE TOJBKO Y3HATh MOJPOOHBIN MOPTPET KIUEHTA, HO U TO,
IJIe €r0 MOKHO BCTPETUTD, TO €CTh KaKWe KaHaJbl MPUBJICYEHUS OynyT paboTaTh B
ciydae ¢ HUM. B cermente «B2C» menecoobpasno mposectu ot 30 g0 200, a B

«B2B» — mo kpatineit mepe, oT 5 10 25 MpoOIEeMHBIX HHTEPBHIO.
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2) 3aoyHoe aHKeTHUpoBaHHME. HacTOSATENIbHO pPEKOMEHAYETCS NPOBOIUTH
TOJIKO TOCJI€ TOJHOLEHHBIX NPOOJIEMHBIX HHTEPBBIO, YTOOBI HE YIYCTUTh
BOIIPOCHl M TEMBI, O KOTOPBIX CJIOKHO HWJIU HEBO3MOXKHO JIOTajaThCs 3apaHee.
JlaHHBIM CIIOCOOOM MOXXHO TMOJYYUTh OrpaHUYEHHYI0O HHPOPMAIUIO, HO O
OOJIBIIIOM KOJMYECTBE MPE/ICTABUTENEH 1IeJIeBON ayUTOPUH.

3) Ilpomaxku wiaM, Kak MHUHUMYM, TIOJIy4eHUE 3asBOK (IUIOB») OT
kiueHToB. [lonydeHue ormaThl 3a MPOIYKT — JIYYIIIEE MOJATBEPKIACHUE THITOTE3bI
0 €ro BOCTPEOOBAaHHOCTHU PHIHKOM.

Taxoke 1emecoo0pa3Ho MmoaApoOHee paccMOTpeTh CyTh «UNit-9KOHOMHUKHY.
OHa MO3BOJIIET OLICGHUTh CTENEHb PeaTbHON YOBITOYHOCTH WM NPUOBUIBHOCTH
Ou3Heca B pacuéTe Ha | MpUBICUEHHOTO MTOTEHIIMATBHOTO KIIMEHTa (TT0JIh30BaTels,
noceTuTeNs ). PaccunThIBaIOTCS TaKue MOKa3aTesu, Kak:

— KOJIMYECTBO (TMOTOK) MOJIb30BaTENEH,

— KOHBEpCHUS U3 HUX B KYNHUBIIHX,

— CpeIHHui J0X0/ OT OAHOro mpuBiIeYEHHOro moab3oBarens (ARPU),

— CpemHHH J0XOA OT OJHOro KymuBiiero mojis3oBarens (ARPPU),
KOTOPBIN CJeAyeT OTIMYaTh OT CPEIHEro 4eKa, Belb OJIUH MOJb30BaTEllb MOMXKET
COBEPIIUTH HECKOJIBKO MOKYTIOK,

— IICHHOCTh TIONIb30BaTeNisi 3a BCE BpeMs, IOKa OH OCYIIECTBISET
MOBTOPHBIC MMOKYIIKA HCKOMOT'0 MPOAYKTa, monab3yercs um (CLTV),

— CTOMMOCTH MPUBJICUEHUs oHOTO mosib3oBareis (CPAQ)

— CTOMMOCTH MPUBJICUCHUs oruiaTuBIero moyib3osareis (CAC)

Eciiu ARPU cymectBenHo (kpatHo) Oombine, yem CPA(, 3HaunT OM3HEC-
MOJeldb TNOTEHIMAaIbHO MpuObUIbHAsA. Ho gaxe ecnm MeHble, 3TO €lE He
CBHJICTCIILCTBYET 00 yObITOuHOCTH. BaskHo, 4TtoOBI monrocpounbii  ARPU,

KOTOpBbIN mpencrasisieT codboit LTV (k mpumepy, 3a roa) ObUI KpaTHO BbIIIE, YEM

CPAQ.
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Takum oOpa3om, eliCTBHE B COOTBETCTBHH MeToAuKOM «Agile» (pa3ouenue
OOJIBIIION 3a/1auM Ha MEJIKUE MpocThie), «Leany (pemieHue 3aaau MUHUMAJIBHBIMU
YCWIMSIMH, TOLIArOBO, C TIOCTAHOBKOM U TMOATBEPXKIACHUEM THIIOTE3) U, B
yactHocTH, «Customer Development» — mo3Bosisier OBICTPO W C HU3KHUMH
3aTpaTaMu PECypcoB MPOTECTHUPOBATH OU3HEC-MOJENb U CO3/aTh (PYHIAMEHT JJis
e€ MaciITaOMpOBaHMSI, YTO SIBISETCS KpailHE Ba)KHBIM B COBPEMEHHBIX OBICTPO
MEHSIOIIMXCS YCIOBUSAX BHEIIHEW cpejibl, 0cOOEHHO B c(epe MH(POPMAIIMOHHBIX
TEXHOJOTUN U MHOTUX JIPYTUX, HA KOTOPbIE OHA OKA3bIBAET MPSAMOE BIUSHUE.
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